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From the President

By Jason Tourville

The New Year brings many thoughts to my mind. I thank God for this life. | think
of family and friends and how much they mean to me. 1 am thankful for this nation
and pray for its direction. | think about what worked well last year and what needs to
improve in the coming year.

One thing on my mind is keeping things classy in 2016. People and businesses that
are class acts are a beacon to those around them. We are drawn to them and try to
emulate what they do. They stick out for good reasons.

Hebrews 10:24 says,” Let us think of ways to motivate one another to acts of love
and good works.” As auto recyclers, we are families in the business of helping others.
People come to us in their time of crisis and they have at least two major problems
when they call. Their transportation is down and it is going to cost them money to
fix it. We are able to meet their needs in the best way. We save them money, time,
provide for our families and recycle while doing it. That is a good work, but how can
we do it better?

Let's encourage each other in the coming year to do acts of love and good works. 1
am going to do my best to lead by example and bring people around me up and not
down. [ am going to give praise for jobs well done and use mistakes to teach instead of
letting them get the best of me. | am going to remember to be quick to listen and slow
to speak because it’s better to be thought a fool than open my mouth and remove all
doubt. I am going to work with our clients, my employees and other recyclers every
day to get high quality recycled auto parts into the hands of people that need them. |
look forward to working alongside all of you to keep our industry classy in 2016. Make
plans now to meet this fall in Kansas City at the MATR Convention for some classy
fun, food and fellowship. See you then.

Jason Tourville
Highway 160 Auto Recycling
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Be the first to ask your buyers:

Have you seen MyPartsApp?

Now you can have your own App!

* Your business
* Your parts
* Easy multipart lookup

* Simply snap a picture of the VIN and get accurate part
results with SmartVin

« GPS button gives buyers their distance to you
* Part results in about 2 seconds

* Smart Phone users spend about 90% of their time on Apps.
Get your icon on their Home screen so they go to your app
when buying recycled parts.
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RIS
Aulo&Trut

' .
MATR Associate
Members

Advantage Metals
Kansas City, MO
816-861-2700

Alter Metal Recycling
Council Bluffs, 1A
712-328-2601

Barrie Pannett, CPA, P.C.
Chesterfield, MO
636-733-2327

Car-Part.com
Fort Wright, KY
859-344-1925

Connell Insurance
Hollister, MO
A417-334-2000

Diverse Metal Recycling
St, Louis, MO
314-865-110%

Environmental Works, Inc.
Springfield, MO
417-890-9500
Grant Iron & Motors
I} St, Louis, MO
‘ 314-421-5585
Grossman Iron & Steel
St. Louis, MO
314-231-9423
Hollander, A Solera Company
Plymouth, MN
763-519-3231
Marty Satz, Midwest Insurance
Consultants
St. Louis, MO
800-449-1151
Peoria Disposal Company
Florissant, MQ
314-432-0550

Southern Metal Processing
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information www.matronline.com /
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Facebook: Fad? Or Here to Stay?

By Theresa Colbert

I thought I would bring up those 2
words that put fear into the heart of
a business owner:

“SOCIAL MEDIA”

First, let’s define social media. Wiki-
pedia says: Social media are com-
puter-mediated tools that allow
people to create, share or ex-
change information, ideas, and
pictures/videos in virtual com-
munities and networks. To me,
this includes Facebook, LinkedlIn,
Twitter, SnapChat, Instagram, Pin-
terest, and so many more, Today I'm

going to focus on the long-running

and still-popular Facebook.

Facebook was launched in 2004
and was open to the public in 2006.
I, personally, started on Facebook in
2008. | was still at NuParts then,
and had customers asking me to get
on social media. My kids were on
MySpace and | did not want to in-
trude on “their space” so [ signed up
for Facebook. It was actually pretty
cool. All of the sudden | had a face
for the people [ spoke to every day!
We could see each other’s kids,
dogs, cars, and businesses! | recon-
nected with friends I had not seen
in years! After a while, | could see it
was a huge source of “Free Adver-
tising” for a business. | started the
NuParts Facebook page. We high-
lighted “employee .of the week,”
letting the customers see who they

were talking to every day. We of-
fered “Tuesday Trivia” with interac-
tive trivia questions. (Due to Face-
book rules you are not allowed to
offer prizes for these games.)

[ am still on Facebook almost every
day. | like seeing what my family,
friends and customers are up to!
[ am not the only one! Did you
know?
* I am one of over 1.3 billion
users
+  750% of whom log in every
day
+ These users check their
Facebook an average of 11
times a day

" Does this seem like a good source

of free advertising for you? Maybe

you would like to see some more

numbers?

* 890 million people log into
Facebook every day

«  318.9 million was the popula-
tion of the USA in 2014

890 MILLION people! They log
in approximately 11 times a day
EACH!

The thing is, you may not even
know people are watching your
page. They don't hit “like” or “share”
or even post anything themselves.
Then, one day, 1 walk into a yard
and someone says ‘I can’t believe
they only gave you two pillows
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Facebook: Fad? Or Here to Stay?

By Theresa Colbert

[ thought I would bring up those 2
words that put fear into the heart of
a business owner:

“SOCIAL MEDIA”

First, tet’s define social media. Wiki-
pedia says: Social media are com-
puter-mediated tools that allow
people to create, share or ex-
change information, ideas, and
pictures/videos in virtual com-
munities and networks. To me,
this includes Facebook, LinkedIn,
Twitter, SnapChat, Instagram, Pin-
terest, and so many more. Today I'm
going to focus on the long-running
and still-popular Facebook.

Facebook was launched in 2004
and was open to the public in 2006.
I, personally, started on Facebook in
2008. I was still at NuParts then,
and had customers asking me to get
on social media. My kids were on
MySpace and I did not want to in-
trude on “their space” so [ signed up
for Facebook. It was actually pretty
cool. All of the sudden [ had a face
for the people I spoke to every day!
We could see each other's kids,
dogs, cars, and businesses! [ recon-
nected with friends [ had not seen
in years! After a while, [ could see it
was a huge source of “Free Adver-
tising” for a business. [ started the
NuParts Facebook page. We high-
lighted “employee of the week,”
letting the customers see who they

were talking to every day. We of-
fered “Tuesday Trivia” with interac-
tive trivia questions. (Due to Face-
book rules you are not allowed to
offer prizes for these games.)

I am still on Facebook almost every
day. | like seeing what my family,
friends and customers are up to!
I am not the only one! Did you
know?

« | am one of over 1.3 billion

users

+  75% of whom log in every
day )

*+ These users check their
Facebook an average of 11
times a day

Does this seem like a good source

of free advertising for you? Maybe

you would like to see some more

numbers?

+ 890 million people log into
Facebook every day

+  318.9 million was the popula-
tion of the USA in 2014

890 MILLION people! They log
in approximately 11 times a day
EACH!

The thing is, you may not even
know people are watching your
page. They don't hit “like” or “share”
or even post anything themselves,
Then, one day, I walk into a yard
and someone says “l can't believe
they only gave you two pillows
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at your hotel last week!” My first
thought was, “were vou at my
hotel last week?” T then remem-
ber that anyone who watches my
Facebook knows that | am an ad-
mitted “pillow snob” and that any
less than 6 pillows is unacceptable
and that I prefer 8 of them! What
I had also forgotten was that I had
added this person to my Facebook
about 4 years ago. Since they never
post, | did not even remember that
they were on there! Even though
this happens to me on a regular ba-
sis, as | was doing the research for
this article [ was still shocked! I had
no idea of the huge numbers that
were logging in!

What can you do to increase your

Facebook presence?

* Post pictures of new cars that
come in

*  Post pictures of your pets or
interesting things at your yard

«  Ask for “likes” and “shares” on
your page to get your name
out there

*  As I said before, employee pic-
tures and trivia questions are
always good

« Post something every day -
890 million people can't be
wrong

Have a great month! As always,
if you have any questions for me,
please email me at TheresaC@Car-
Part.Com or call my cell at 859-
802-2382 — and to those of you
who have called, text and emailed
me — THANK YOU!!!

MATR Regular Members

A-1 Auto Recyders
573-442-4343

Al's Auto Salvage & Sales
314-382-6112

All Star Auto Parts
816-921-9999

Archway Auto Salvage & Sales, Inc.

636-671-1120

Auto Parts Company
£36-366-4966
B & B Import Auto
417-725-5296

B & W Truck Repair, Inc.
573-393-2357

Busy Bee Auto Salvage & Sales Inc.

816-331-2156

Countryside Auto & Truck Parts
636-928-6792

County Line Auto Parts
816-697-3535

Davis Auto Wrecking & Sales LLC
816-229-3432

Delta Auto Parts & Salvage, Inc.
573-579-5438

E &) Auto Salvage
636-479-4132

Fierge Auto Sales
800-252-9025
Forty Three Auto Recycling
417-781-7904

Frontier Auto & Truck Parts
660-359-3888

H & W Auto Paris

417-865-5747

Higbee Auto Service
660-456-7201

Highway 160 Import Salvage, Inc.

417-725-5296

Hillsdale Auto Parts
877-385-9950

1.C. Auto & Truck Parts

573-735-4800

Jaclk’s Auto Salvage
636-947-6005

Join MAATR Today!
Just see what we can accomplish together!

Johannes Auto Sales, Inc.
573-243-3506

Keystone Fort Lauderdale, FL (LKQ Corp)
954-492-9092

Late Model Auto Parts
816-483-8500

Liberty Auto Salvage Co.
314-531-4141
Mack’s Auto Parts, Inc.
314-638-5422
Midway Auto Parts, Inc.
816-241-0500

Madern Imports, Inc.
314-638-6040

Mott Auto
417-532-3914
0-K Auto Parts, LLC
800-748-7539
Perrigo Body Shop
660-397-2195
Pick-n-Pull Auto Dismantlers
Kansas City
816-231-1618
Pick-n-Pull Auto Dismantlers
St. Louis
916-681-3463
Rascal Flats, Inc.
660-388-6389
Rogers Wrecking & Salvage
N7-532-7460
Sorrels Auto & Truck Parts
573-445-4451
St. James Auto & Truck Parts, LLC
800-264-3294
Trump Trucks
877-238-7409
Vander Haag's, Inc.
712-262-7000

West 7th Street
A17-623-3255

Yancey Auto Sales & Parts
573-565-3508
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Tools For Success - Make it Your Bucket List

By Ron Sturgeon

If | had to summarize the tools I've used to become
successful and not all are financial, they are: (not in

any order).

1. Always do EXACTLY what you say you will, to
EVERYONE

2. Surround yourself with people that are smarter
than you.

3. Surround yourself with people that can do what
you don't, won't or shouldn't do, or that can do it
better than you.

4, Become an effective leader. Not a boss, a leader.

5. Have a mantra of constant development and im-
provement.

6. Be technologically savvy.

Quick Pay & Top Prices
Since 1936

We Buy All Metals including...
e Insulated/Copper Wire
Aluminum & Brass Radiators
Aluminum Wheels

Catalytic Converters
Starters and Alternators
Scrap/lron & Steel
Automotive Casit lron

P: 314.481.2800  TF: 800.527.6865
F: 314.481.4703

Pick Up Service Available.

6400 South Broadway ¢ St. Louis, MO 63111

11.

13.

14.

15.

16.

17.

18.

2l

22.
23.
24,
25.

26.

27,

28.
29.

You simply must keep perfect credit.

Understand the financials and operating metrics.
Rely on peers and other professionals, including
consultants, to help you, being judicious about the
cost of course

. Be willing to promote yourself, talk about your suc-

cesses and mentor others, sharing.
Learn marketing and advertising.

. Learn to think strategically.

There is no substitute for an extreme sense of ur-
gency.

Be the 80 percent person.

Host weekly meetings with all key employees, with
an agenda.

Learn to delegate; tolerate mediocrity and the val-
ue of five seconds.

Share with others, listen, be collaborative — you
simply don’t know what you don’t know

Don't be afraid to be a rebel — Push back, think out
of the box, but be strategic and analytic about it.

. There’s plenty of money. Be patient and prove you

can plan and then execute against a plan.

. Don't create a solution for a problem that doesn't

exist and don't breathe your own exhaust (get en-
amored by your own ideas excluding others).
Watch and understand your competitors but don’t
focus on them.

Positive energy — There is no other way to survive
the grueling crawl to success.

Systems run like watches, people can let you down
Understand how your world is going to change
Do hard stuff first and have a good work ethic and
a strong sense of urgency.

Have “positive dissatisfaction” about everything.

If you make me look good and | make you look
good, then we will both always look good. Apply it
and teach it, demand it.

Customers are for life

Business success is a three-legged stool
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Tools For Success - Make it Your Bucket List

By Ron Sturgeon

If I had to summarize the tools I've used to become
successful and not all are financial, they are: (not in

any order).

1.

Always do EXACTLY what you say you will, to

EVERYONE

Surround yourself with people that are smarter

than you.

Surround yourself with people that can do what
you don’t, won't or shouldn’t do, or that can do it

better than you.
Become an effective leader. Not a boss, a leader.

Have a mantra of constant development and im-

provement.
Be technologically savvy.

Quick Pay & Top Prices
Since 1936

We! Buy All Metals|including-..
' Insulated Copper, Wire
e Aluminum & Brass! Radiators

' Aluminum Wheels
Catalytic Converters
Startersiand Alternators
‘Scrap lron| & Steel

. Automotive Castilron

P: 314.481.2800 » TF: 800.527.6865
F: 314.481.4703

Pick Up Service Available.

6400 South Broadway * St. Louis, MO 63111

18.

19.

20.

21.

22.

23

26.
22

28.
29

You simply must keep perfect credit.

Understand the financials and operating metrics.
Rely on peers and other professionals, including
consultants, to help you, being judicious about the
cost of course

. Be willing to promote yourself, talk about your suc-

cesses and mentor others, sharing.

. Learn marketing and advertising.
. Learn to think strategically.
. There is no substitute for an extreme sense of ur-

gerncy.

. Be the 80 percent person.
. Host weekly meetings with all key employees, with

an agenda.

. Learn to delegate; tolerate mediocrity and the val-

ue of five seconds.

Share with others, listen, be collaborative — you
simply don’t know what you don’t know

Don't be afraid to be a rebel — Push back, think out
of the box, but be strategic and analytic about it.
There’s plenty of money. Be patient and prove you
can plan and then execute against a plan.

Don't create a solution for a problem that doesn’t
exist and don't breathe your own exhaust (get en-
amored by your own ideas excluding others).
Watch and understand your competitors but don't
focus on them.

Positive energy — There is no other way to survive
the grueling crawl to success.

. Systems run like watches, people can let you down
24,
25.

Understand how your world is going to change
Do hard stuff first and have a good work ethic and
a strong sense of urgency.

Have “positive dissatisfaction” about everything.

If you make me look good and I make you look
good, then we will both always look good. Apply it
and teach it, demand it.

Customers are for life

Business success is a three-legged stool

e
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In coming months, | will discuss
each of these in more detail, so
get your pen and pad ready! [ will
no doubt add to this list as | work
though it, as | share these important
tools with you.

Understand how your world is go-
ing to change — Many successful
people start businesses, but their
skills were limited to what they
did. Chefs cook great and they may
even be great leaders in the kitchen.
But it's important to understand in
a new role as owner that the em-
ployees are counting on you to run
the restaurant. They know you can
cook; it's not enough. Can you hire
and fire, deal with clients, do the
marketing, bring the clients, handle
the legal stuff and keep track of the
money. Until you've learned those
skills, you are going to be frustrat-
ed and your team will be frustrat-
ed and you won't be an effective
leader. Remember, they are count-
ing on you to be the leader. It took
you years to learn to cook, but you
won't have years to learn all the rest
of the stuff!

Remember only you can make
business great!

Ron Sturgeon, founder of Mr. Mission
Possible small business consulting, com-
bines over 35 years of entrepreneurship
with an extensive resume in consulting,
speaking, and business writing with 9
books in print. A business owner since
age 17 Ron sold his chain of salvage
yards to Ford Motor Company in 1999,
and his innovations in database-driven
direct marketing have been profiled in
Inc. Magazine. After the repurchase of
Greenleaf Auto Recyclers from Ford
and sale to Schnitzer Industries, Ron
is now a sought-after consultant and a
successful real estate investor.

As a consultant, Ron shares his exper-
tise in strategic planning, capitalization,
compensation, growing market share,
and more in his signature plain-spoken
style, providing field-proven, and high-
profit best practices well ahead of the
business news curve.

Ron is a web experl, but he is also an
expert in helping all types of small
businesses become more successful and
more profitable. He has helped owners
in industries from restaurants to law
firms with a wide variety of business
issues, including sales, promotion, pro-
duction, financial measures, business
strategy, and planning for startups.

To inquire about pay for performance
compensation plan consulting or key-
nole speaking, contact Ron by calling
817-834-3625, by emailing rons@
MrMissionPossible.com, by mailing
5940 Eden, Haltom City, TX 76117,
or online at Mr. Mission Possible.
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MATR Wishes
fo Thank
All of Our
Sponsors &
Exhibitors
at our 2015
Annual
Meeting

Sponsors
MCI Cores
Car-Part.com

Manheim Total
Resource Auctions

Exhibitors
MCI Cores

Manheim Total
Resource Auctions

Midwest Insurance
Consultants

MCI Cores

Manheim Total
Resource Auctions

Rebuilders
Automotive Supply

Buddy Automotive
Innovations

Car-Part.com




MISSOURI AUTO & TRUCK RECYCLER
MEMBERSHIP APPLICATION

Why Should You Join?

e The MATR retains the services of legislative counsel in Jefferson City to monitor proposed new laws,
changes in laws and proposed rule changes.

« The MATR publishes a newsletter 6 times a year at no charge with the lafest information on business fips
on subjects ranging from insurance, to updates on new products and services and more.

e The MATR mainfains a web site af www.matronline.com featuring information about the industry for
consumers, a membership and associate member on-line roster

with direct links to their web sifes. ( Please Return to: A
e The MATR produces an annual convention & trade show featuring P.O. Box 1072

exhibitors showing off their latest products and services. Jefferson City, Missouri 65102-1072
« The MATR maintains an office reachable 24 hours a day, 7 days d (573) 636-2822

week by phone or fax Fax: (573) 63.6-9749
« All this and more for only $400.00 a year! \. www.matronfine.com J
Date of Application: New Member O Renewal O

Company Name:

Mailing Address:

City: State: Zip:

Business Phone: Fax:

Owner/Key Contact

E-Mail:

Active/Regular Membership: 1) Applicant must be any individual, corporation, firm, partnership, incorporated or unincotporated as-
sociation or any other legal or commercial entity with ownership interest in an autormobile and truck recycling business operated within the
State of Miissouri, 2) holds a valid Missouri salvage dealers license, and 3) derives a substantial portion of the income from the disrantling,
sale and/or exchange of used automobile and truck parts provided, however, that a person, who does rot possess an ownership interest in an
automobile and truck recycling business operated within the State of Missouri bur who is engaged as the full-time manager of such a business
and would otherwise qualify for membership, with the written consent of the owner thereof not be denied membership.

Associate Membership: Any entity or person not meeting the eligibility requirements for active membership as herein above provided shall
upon the approval of the Membership Committee be eligible to becorme an Associate Member of the Association.

Please check one:

[ Regular Member $400.00 Make check payable to:
MATR
(3 Associate Member $275.00 PO. Box 1072

City, MO 65102-1072
Additional Locations are charged $200.00 annualty Jefferson City

Thank you for your support!




Membership Renewal Notices have been sent out. Please send in your renewal today!

MISSOURI AUTO & TRUCK RECYCLER
MEMBERSHIP APPLICATION

Why Should You Join?

» The MATR refains the services of legislative counsel in Jefferson City to monitor proposed new laws,
changes in laws and proposed rule changes.

* The MAIR publishes a newsletter 6 times a year at no charge with the latest informatfion on business tips
on subjects ranging from insurance, to updates on new products and services and more.
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Date of Application: New Member 7 Renewal O
Company Namne.
Mailing Address:
City: State: Zip:
Business Phone: Féx:

Owner/Key Contact

E-Mail:

Active/Regular Membership: 1) Applicant must be any individual, corporation, firm, partnership, incorporated or unincorporated as-
sociation or any other legal or commercial entity with ownership interest in an autornobile and truck recvcling business operated within the
State of Missauri, 2) holds a valid Missouri salvage dealers license, and 3) derives a substantial portion of the income from the dismantling,
sale and/or exchange of used autormobile and truck parts provided, however, that a person, who does not possess an ownership interest in an
automobile and truck recycling business operated within the State of Missouri but who is engaged as the full-time manager of such a business
and would otherwise qualify for membership, with the written consent of the owner thereof not be denied membership.

Associate Membership: Any entity or person not meeting the eligibility requirements for active membership as herein above provided shall
upon the approval of the Membership Committee be eligible to become an Associate Member of the Association.

Please check one:

1 Regular Member $400.00 Muake check payable to:
MATR
O Associate Member $275.00 PO. Box 1072

.. . Jefferson City, MO 65102-1072
Additional Locations are charged $200.00 annually

Thank you for your support!
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From Automotive Recycling Weekly Reprinted with permission

Mike Swift Becomes the President of the

Automotive Recyclers Association

MANASSAS, VA — Professional Automotive Recycler
Mike Swift of Swift's Trails End Auto Recycling, in Des
Moines, lowa, gave his inaugural speech as the Presi-
dent of the Automotive Recyclers Association (ARA)
at the 72nd Annual ARA Convention & Exposition
held October 7-10 in Charlotte, North Carolina. His
tenure on the Executive Committee of the Association,
where he has served as Secretary, Second Vice Presi-
dent, and First Vice President, continues in a leading
role to help shape and guide the Association’s initia-
tives and directives.

“I am honored to take the reigns as President of ARA
and to continue to play a role in preserving and promot-
ing the work of professional automotive recyclers,” said
Swift in his acceptance speech. Swift, a long standing
ARA and Certified Automotive Recycler (CAR) mem-
ber, is extremely active in the industry as a cutting-edge
automotive recycler and leader in his community. In his
first remarks as ARA President, Swift urged all members
to put forth the effort to fuel the passion that he saw
first hand during his travels to professional automotive
recycler facilities this past year. He encouraged all to
“live the dream” so that ARA can remain strong and
continue to be an invaluable resource to its members.
IHe promoted the ARA CAR and Green Recycled Parts
Programs as great branding tools for the industry. He
ended his speech by reciting the lyrics to the leading
song in the Broadway play, Man of La Mancha, “To
Dream the Impossible Dream, “ and challenged his col-
leagues to make the impossible dream.....possible.

During the evening program, Swift recognized the
ARA staff, his mother, wife, children as well as close
family friends from lowa who travelled to Charlotte

for his inaugural ceremony. Swift credits his Dad - his
hero - for teaching him the business from the ground
up, starting in 1979. He hopes to carry on his Dad's
legacy by giving his all to the ARA Presidency - work-
ing with his fellow recyclers and ARA staff to increase
market opportunities for professional automotive re-
cyclers. His colleagues know Swift as a leader who-
empowers people to get things done so it should be a
very busy year.

Swift served as the [AR past Vice-President and Presi-
dents, is a current board member of the lowa Automo-
tive Recyclers and the Chairperson for Government
Affairs in the state. In addition, Swift's Trails End Auto
Recycling was the first yard in lowa to be I-CARE certi-
fied. On the ARA side, Swift was the regional director
in 2009 and 2011 and the Regional Director Chair
from 2010-2012.

Since 1943, the Automotive Recyclers Association
(ARA) represents an industry dedicated to the effi-
cient removal and reuse of “green” automotive parts,
and the proper recycling of inoperable motor vehicles.
ARA represents the interests of over 4,500 auto recy-
cling facilities in the United States and fourteen other
countries around the world. With programs such as the
Certified Automotive Recycler Program (CAR), Green
Recycled Parts, and other partnerships, ARA members
continue to provide consumers with quality, low-cost
alternatives for vehicle replacement parts, while pre-
serving our environment for a “greener” tomorrow.

To learn more about the Association, visit ARA’s Home
Page at www.a-r-a.org or call (571) 208-0428.
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Takcta Airbag Problems and
Issues Continue

it

The U.S. District Judge in Miami, Federico Moreno,
who is overseeing all the Takata airbag class action law-
suits, recently ruled against a motion filed by the Hon-
da Motor Company and Takata Corporation to toss
out a class action lawsuit by millions of vehicle owners,
including the suit filed on behalf of ARA against Takata.
The lawsuit was initiated by vehicle owners who allege
that Takata and automakers violated anti-racketeering
laws and as a result of these violations, the owners’
vehicles have lost significant value.

Other suits alleging death claims are quietly being set-
tled by Honda. It is reported in the trade press that four
of the six U.S. death claims have been resolved with
the families of those killed by the defective airbags.

In other Takata news, Japan has banned the use of Taka-
ta airbag inflators in future vehicles. Also, the country
is mirroring recent U.S. action and setting timelines for
certain components in the airbags to be phased out.
Specifically, the use of ammonium nitrate without a
desiccant, thought to be the problem with the explod-
ing airbags, will be phased out by June 2016.

Approximately 19.2 million vehicles in the US. have
been recalled since 2008 because of defective airbags
that can rupture sending metal shards into the driver
Or passenger,

Marty Satz

Insuring the Salvage & Recycling Industry Since 1976

Please contact us for a
Competitive Quote and ask Our Clients
about our Exceptional Service

800-449-1151

401 N, Lindbergh Blvd,, Suite 322, St. Louls, MO 63141
ph:314.994.1157 | fax: 314.994.7494
www.InsuranceConsultantsinc.com
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HOLD THE DATE!

Mark Your Calendars for the 2016 Hill
Day, Legislative Summit Meeting and
Board Meetings

April 17th thru the 19th!

Mark your calendars and plan to come to DC this
April to participate in the critical annual Hill Day, Leg-
islative Summit and Board meetings that your ARA
sponsors to help you educate policy makers on the
legislative issues important to the professional automo-
tive recycling industry. The sessions will start on Sun-
day afternoon, April 17th with an ARA Board Meeting
open to all attendees, followed on Monday, April 18th
with a full day Legislative Summit with a legislative
briefing. Hill visits will complete the April Washington
DC meetings on Tuesday, April 19th from 8:30 - 4pm.

Also back by popular demand is the location for the
meetings. We will once again be staying at the W Hotel
in the downtown area which is just a quick cab ride
away from the Capitol and one of the area’s popular
properties. The rate is $315 per night.

We know that you have many demands on yout time
and businesses, but we need you to help educate poli-
cymakers on the critical role our profession plays in
the automative parts supply chain and the professional
management of end of life vehicles.

MATR Dates of Interest |

2016

April 17-19 ARA Hill Days & Legislative
Summit

May 13 Last day of Missouri
Legislative Session

Fall of 2016 MATR Annual Meeting

October 26-29  ARA 73rd Annual Convention

' & Expo, Baltimore, MD

_/
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Takata Airbag Problems and
Issues Continue

The US. District Judge in Miami, Federico Moreno,
who is overseeing all the Takata airbag class action law-
suits, recently ruled against a motion filed by the Hon-
da Motor Company and Takata Corporation to toss
out a class action lawsuit by millions of vehicle owners,
including the suit filed on behalf of ARA against Takata.
The lawsuit was initiated by vehicle owners who allege
that Takata and automakers violated anti-racketeering
laws and as a result of these violations, the owners’
vehicles have lost significant value.

Other suits alleging death claims are quietly being set-
tled by Honda. It is reported in the trade press that four
of the six U.S. death claims have been resolved with
the families of those killed by the defective airbags.

In other Takata news, Japan has banned the use of Taka-
ta airbag inflators in future vehicles. Also, the country
is mirroring recent U.S. action and setting timelines for
certain components in the airbags to be phased out.
Specifically, the use of ammonium nitrate without a
desiccant, thought to be the problem with the explod-
ing airbags, will be phased out by June 2016.

Approximately 19.2 million vehicles in the U.S. have
been recalled since 2008 because of defective airbags
that can rupture sending metal shards into the driver
Or passenger.
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HOLD THE DATE!

Mark Your Calendars for the 2016 Hill
Day, Legislative Summit Meeting and
Board Meetings

April 17th thru the 19th!

Mark your calendars and plan to come to DC this
April to participate in the critical annual Hill Day, Leg-
islative Summit and Board meetings that your ARA
sponsors to help you educate policy makers on the
legislative issues important to the professional automo-
tive recycling industry. The sessions will start on Sun-
day afternoon, April 17th with an ARA Board Meeting
open to all attendees, followed on Monday, April 18th
with a full day Legislative Summit with a legislative
briefing. Hill visits will complete the April Washington
DC meetings on Tuesday, April 19th from 8:30 - 4pm.

Also back by popular demand is the location for the
meetings. We will once again be staying at the W Hotel
in the downtown area which is just a quick cab ride
away from the Capitol and one of the area’s popular
properties. The rate is $315 per night.

We know that you have many demands on your time
and businesses, but we need you to help educate poli-
cymakers on the critical role our profession plays in
the automotive parts supply chain and the professional
management of end of life vehicles.

MATR Dates of Interest

2016

April 17-19 ARA Hill Days & Legislative
Summit

May 13 Last day of Missouri

Legislative Session
Fall of 2016 MATR Annual Meeting

October 26-29 ARA 73rd Annual Convention
\_ & Expo, Baltimore, MD
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Hazard Communication Standard: Safety Data Sheets (SDS)
Replace Material Safety Data Sheets (MSDS)

As reported previously, the Hazard Communication
Standard (HCS), revised in 2012, requires that the
chemical manufacturer, distributor, or importer pro-
vide Safety Data Sheets (SDSs) (formerly MSDSs or
Material Safety Data Sheets) for each hazardous chemi-
cal to downstream users to communicate information
on these hazards. The information contained in the
SDS is largely the same as the MSDS, except now the
SDSs are required to be presented in a consistent user-
friendly, 16-section format.

Employers must ensure that the SDSs are readily acces-
sible to employees for all hazardous chemicals in their
workplace. This may be done in many ways. For ex-
ample, employers may keep the SDSs in a binder or on
computers as long as the employees have immediate

access to the information without leaving their work
area when needed and a back-up is available for rapid
access to the SDS in the case of a power outage or
other emergency. Furthermore, employers may want
to designate a person(s) responsible for obtaining and
maintaining the SDSs. If the employer does not have
an SDS, the employer or designated person(s) should
contact the manufacturer to obtain one.

By June 1, 2016 OSHA expects employers, and every-
one else covered by the HazCom Standard, to be in
full compliance with the SDS provisions in HazCom.
Employers also must update the written HazCom plan
as necessary, updating workplace labels as necessary,
and training employees on new hazards.

Are You Paying Shipping for Supplies?

Brock Supply ships for free on orders over $30,* so our low prices are REALLY what you are paying.

. . Caps and Plugs Computer Supplies
Heat Tabs Shipping

. . { Adhesives & Sealants ~ Phone Headsets

| ] I

| |13

Order from Hundreds of Supplies!

Manual Tags & Forms Storage

Engine Stands Communication Equipment
Markers Tools & Equipment
l Felt Tip Reciprocating Saw Blades
Metal Tip Cutoff Wheels
Solidified Paint Safety Equipment
‘ ' Job Supplies Supplies Compatible with

i e Windshield the Following Systems

Transmission Pinnacle
Their Price Brock Price L Hollander
EPEE ©Chyinneniinn s Efitiing
+ s HIPPIN G rREE snipping g Checkmate

Why pay more??7?

BrockSupply.com <

1-800-528-4400

*soa site for details
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