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From the President

By Jason Tourville

| remember being outside constantly when | was young. When school was out for
summer | would go out in the morning and often wouldn’t come back inside until
it was getting dark. Some days | would go to work with my dad at the salvage yard.
Weed eating, cutting out thistles from the yard, mowing, and if | was really lucky, pull-
ing parts would be the activities of the day.

My favorite days at work with dad were the days | got to go to the salvage auction
with him. Every auction or sealed bid sale held the promise of seeing some awesome
new cars that had met an unfortunate end. Would | see a totaled out new Camaro that
lost it in a street race? A lifted Ramcharger that had given in to the laws of physics?
Maybe the latest Datsun Z-car that some spoiled teenager couldn’t negotiate through
our Ozark Mountain curves. Dad and all of his auction competitors would arrive early
before the sale, studying the offerings of the day and jockeying for who might win the
best units. The sealed bid sale was the best because we went to the bar-b-que shack
for lunch while they opened the bids, which was a rare treat. Then it was back to the
sale to see what dad had won and who had overpaid for what. Most of the things dad
and | did together revolved around his work, but he was always willing to bring me
along and | learned so much from him.

These days the auctions have turned into much less of an adventure. Management du-
ties and buying keep me indoors much more than | would like and much more than
they did my father. | have noticed that after a while it starts working on my attitude
and my health. | am making a push this summer to spend more time outdoors. It’s
good for this old soul of mine and helps me connect with my creator and my family.

A simple fire pit in the backyard has proved to be a great place to gather for conver-
sation, hot dogs and s'mores. Evening walks and lake days are also helping me make

memories with my younger children that | can’t make with them at work like my dad

From the President.... continued on page 15
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Newsletter content and association membership inquiries
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editorial fashion, and to the benefit of the trademark owner, with no intention of infringement of the trademark. The mention of trade names, commercial products, or techniques
does not constitute endorsement or recommendation for use.
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2017 Legislative
Session Review

Top 5 Tools For When a

Regulator Shows Up

By Randy J. Scherr, Executive Director

During the first few weeks of Governor Grieten's ad-
ministration he staged a press conference in front of a
giant stack of Missouri regulations. His pledge to the
citizens of Missouri was to reign in “out of control”
regulations and make Missouri more business friendly.

To that end, the Missouri Department of Natural Re-
sources announced in April that they are eliminating the
storm water sampling requirements and subsequent re-
ports established under the previous administration. The
MAIR office sent an email to the membership on this,
that details a lot of the ins and outs of the changed rules.

While the very onerous water sampling and reporting
are not required you still have to keep up your facili-
ties Stormwater Pollution Prevention Program and best
management practices.

MATR encourages you to contact us if there are is-
sues arising at your shop or yard that you think that
this new administration may want to consider chang-
ing. The Missouri Department of Natural Resources has
expressed their hope to “not be an impediment to busi-
ness”. MATR wants to be a resource to our members
and an advocate for your interests. Please don’t hesitate
to contact us.

Reilly Taylor - Geologist,

Grace Miller - Environmental Scientist,
VET Environmental Engineering, LLC

1. Treat inspectors in a welcoming
and professional manner.

Treat the inspection as if meeting the in-laws for
the first time. For those of you lucky enough to
have never experienced this situation — shake off
any anxiety, be confident, be courteous, and smile!
It's important to start off on the right foot and set
the tone for a positive interaction. Welcome the
inspector to your facility. Introduce yourself and
other managers and employees nearby. Ask for
the inspector’s name and the agency and depart-
ment they are representing (get a business card if
possible). After the introductions, kick up a little
small talk to ease any tension by asking how the
drive was or what city they are from. When the
clipboards come out and the inspection begins,
don't take offence to any noted deficiencies or rec-
ommendations. Be polite and accommodating to
ensure the inspection goes as smoothly as possible
and the inspector leaves on a positive note.

2. Do appropriate PPE and provide
it to the inspector if necessary.

Before you head out to working areas, be sure
you're wearing your PPE. For typical recyclers this
may include a hard hat, steeltoed boots, safety
glasses, gloves, and/or reflective vest. The inspec-
tor should also wear PPE — keep a clean set (or
two) in your office on the off chance a surprise
inspector doesn’t have their own. This shows the
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inspector that you're dedicated to the safety of all
people at your facility, not just your employees.

Take notes and be responsive.

It's important to show the inspector that you value
what they do and want to benefit from the inspec-
tion. Follow the inspector as they complete their
inspection and answer any questions they may
have. Provide honest and definite answers with-
out adding extraneous information. Avoid specu-
lation on anything you do not know for sure. If
you cannot answer a question, tell the inspector
you will look into it and get back to them in a
timely manner. Take notes on what the inspector
observed and any comments made. If the inspec-
tor seems open to discussion, ask them if they have
any tips or recommendations and jot down any
helpful notes. During the conclusion of the inspec-
tion ask the inspector any remaining questions you
may have. At this time, it is a good idea to ask the
inspector to summarize their findings. Please note
that the inspector may not be obligated to provide
you with an inspection summary before they leave
and you may have to wait for a written report. In
taking notes and being responsive, you show the
inspector your willingness to improve and act on
noted deficiencies.

IT’S NOT THE END OF THE
WORLD! Know that most
violations are fixable. A single
inspection will not lead to the
downfall of your entire business.

Inspectors are human. They spend most days
plowing through paperwork and working around
unhappy people being cited. They don't really
want to be there any more than you do. Their
goal and your goal are mutual: to fix the problem
and move on. Regulators don’t expect businesses
to be perfect all the time, and they don't expect

compliance to suddenly happen overnight. What

they do expect is respect, an honest effort by your
company to fix noted problems, and work toward
compliance. Be sure to maintain communication
with the agency throughout the process and re-
spond to all communication in a timely manner.
Do NOT ignore them. They will not go away (trust
us — they really won't), and ignoring them could re-
sult in fines or drawn-out enforcement action that
was not originally intended. When you work with
the agency instead of against it, it shows that you
genuinely want to fix the problem and puts your
business in a favorable light. There IS life after a
violation.

Always be prepared.

Keep records handy. You should be able to read-
ily access certifications, training records, your com-
pany’s salvage license and business permits, your
stormwater and spill prevention plans, and any re-
cords of waste material disposal. Not only is it ben-
eficial to have these in a crisis, but it also shows the
inspector that you care enough about your busi-
ness practices to keep and maintain your records.

Conduct regular walkthroughs of your facility.
Encourage good habits and immediately address
substandard ones. Look for things that could be
unsafe or ways to improve your processes — use a
walkthrough as an opportunity to streamline your
business. Periodic clean-ups, even ten or fifteen
minutes long, should be a priority and should in-
volve EVERYONE. Cleanliness and tidiness pro-
vide regulators with a first impression of your busi-

ness — make it a good one!

Finally, you're never expected to go it alone. Con-
sider choosing a program to help you keep on top
of those inspections, trainings, and records. The
program should be administered by a professional
familiar with requirements for YOUR industry and
state. The program should provide recordkeeping,
safety training materials, required inspections, due
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dates, and reminders. A good program will give
you peace of mind, help you maintain compliance,
and stay organized. Let the program deal with re-
searching requirements and developing materials
so you can focus on performing the tasks and run-

ning your business.

When in doubt, call us. Our new office number is
(812) 822-0400.

Got Compliance?

Based in Bloomington IN, VET Environmental Engineering
has provided top notch environmental consultation to the II-
linois Green Certified Automotive Recycler (IL. Green CAR)
and the Indiana Certified Automotive Recyclers Exemplary
Standards (INCARES) programs since 2013. Indiana and
lllinois since 2013. Their focus is to assist Midwest business-
es in developing personalized strategies to gain and maintain
environmental compliance. For more information visit www.
vet-env.com or call (812) 822-0400.

Marty Satz

Insuring the Salvage & Recycling Industry Since 1976

Please contact us for a
Competitive Quote and ask Our Clients
about our Exceptional Service

800-449-1151
i\

401 N. Lindbergh Blvd., Suite 322, St. Louis, MO 63141
sted ph: 314,994,1151 | tf. 800.449.1151 | fax: 314.994,7494
a‘“‘ www.midwestici.com
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Extended Warranties -
Waste of Money or
Peace of Mind?

By Theresa Colbert

Should your yard offer extended warranties? This is a
big decision, and you need to look at many variables
before you decide on what is best for your yard.

Consumer Reports has often said that businesses far
and wide, from automakers to computer companies,
make more money on the sale of extended warran-
ties than they do from the actual products they make.
There is a reason that every time you go into a major
retailer you are offered an extended warranty. This is
also why your competition and the “"big box” recyclers
offer extended warranties.

But a Harvard Business Review writer, Rafi Moham-
med, argues that Consumer Reports” analysis didn't in-
clude additional value that consumers and businesses
receive from extended warranties. For example, war-
ranties provide “peace of mind” benefits, since an ex-
tended warranty takes the hassle out of those eventual
repairs. That can’t be easily quantified financially. As
Mohammed notes: “Extended warranties mitigate the
concern of being ‘ripped off’ on the repair, because
service companies have an incentive to fix the problem
efficiently. Bottom line: There's value in being able to

sleep well at night.”

Are extended warranties for
everyone?

The honest answer is: not always! Knowing your cus-
tomers, your selling area, and your products is the first
step in deciding if you should offer them. Do your cus-
tomers expect a longer warranty, and are they willing
to pay for it? A lot of shops are selling the extended
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warranty to the end user and have no problem selling it
for you. Car-Part Pro has extended warranties built in. If
a user decides they want a longer warranty, the search
results show a price with the warranty already built in.

Also, do you really know your product? Why should
you test your parts? This one is a biggie! Some consul-
tants will tell you that if you offer an extended war-
ranty, you don’t have to test your parts. | beg to differ!
Before | was in the dismantling side of our industry, |
managed a repair shop and had 7 techs working for
me. My question to you is: what would you do if you
were a shop, and a yard sent you one bad motor? How
about two or three? The extra income of extended
warranties will not overcome the loss of an unhappy
customer or an angry mechanic or shop owner. My
techs would actually tell me, “If you buy an engine
from Yard XYZ, don't bother taking it off the truck — |
won't put it in.” Were my techs a bunch of prima don-
nas? Absolutely! But, they were the best in the busi-
ness. Nothing in the world made them madder than
doing the same job twice. | was not too happy paying
them to do it again, either! You quickly learn which
yards to buy from and which ones to stay away from!

Some yards offer extended warranties against rust. On
Car-Part Pro, we have yards that offer a lifetime war-
ranty against rust. Again, this depends on your loca-
tion, how much rust is in your area, and what year of
vehicles that you sell. A couple other factors are: do
you do a lot of insurance or body shop work? If you
do, are you using eCommerce products such as Car-
Part Pro? If so, the extended warranty price is built in
on the end user’s side.

As always, if | can help you in any way drop me an
email: TheresaC@Car-Part.Com or text/call me at
859-802-2382. Thanks for reading my articles and
have a great month! - Theresa

Theresa Colbert
Car-Part.Com * 859-802-2382

Theresa Colbert is an on-the-ground representative for Car-
Part.com. She goes into the dismantling yards and helps the
customers decide which of the products in the Car-Part suite
best fits their needs. With her background in aftermarket and
from working “on the recyclers side of the counter” Theresa
is a firm believer in our industry and the value that recycled
parts have. With over 23 years of industry experience, she
has seen the auto recycling world from almost every point of
view. Theresa speaks at industry trade shows, give classes to
recyclers and writes a monthly articles for trade publications.

MATR Dates of Interest

2017
October 6-8  MATR Annual Meeting,
Embassy Suites
St. Charles, MO
November 1-4 ARA Convention
\ Dallas TX y

Quick Pay & Top Prices
Since 1936

We Buy All Metals including...

Insulated Copper. Wire
Aluminum! & Brass Radiators
Aluminum Wheels

Catalytic Converters
Starters and Alternators
Scrap Iron/ & Steel
Automotive Cast Iron

P: 314.481.2800 * TF: 800.527.6865
F: 314.481.4703

Pick Up Service Available.

e
6400 South Broadway * St. Louis, MO 63111



43%° MATR Annual Meeting & Trade Show
October 6 & 7, 2017
at Embassy Suites, St. Charles, Missouri

MAKE PLANS NOW TO ATTEND

The MATR 43rd Annual Meeting will be held October 6-8, 2017, at Embassy
Suites, St. Charles, Missouri. We will feature trade show and local tours

- including MCI Cores and Modern Imports. Saturday Evening dinner
and entertainment will be held at Pole Position Raceways - Indoor Karting.
Please plan to join us for networking, races and to watch all the action

take place.

SPONSORS

In addition to exhibiting, MATR is also
soliciting sponsorships for different
events. Each event opportunity is
listed on the Sponsorship Signup Form.
Sponsorship opportunities will be

available on a first come first serve basis.

Sponsors will be recognized in the
program, with special signage onsite
and on the MATR website with a link to
their company’s website.

EXHIBITORS

We invite you to be an exhibitor at the
MATR Trade Show. For the fee of $350.00,
exhibitors will receive a booth (one 6-t.
table) placed inside the exhibit hall (hall
will have Wi-Fi).

Tentative Trade Show Hours:
Friday, October 6 6:00 - 8:00 p.m.
Saturday, October7  7:30 - 9:00 a.m.

View full meeting schedule online at
www.matronline.com/convention.html

Benefits of Attending our Trade
Show:

See the latest technology
Hear new product announcements
Visit all vendors in one location
Get answers directly from vendors

Talk with others who are using a
product or service

Comparison shopping

HOTEL &
CONVENTION VENUE

Embassy Suites
2 Convention Center Plaza
St Charles, MO 63303
(800) 362-2779

Conference Rate $149
Room block expires September 6, 2017

INFORMATION

Call: 573-636-2822
Email: info@matronline.com
Web: www.matronline.com/convention

All forms and an updated schedule of events can be found at
http://www.matronline.com/convention.himi




43%° MATR Annual Meeting & Trade Show
October 6 & 7, 2017
at Embassy Suites, St. Charles, Missouri

EXHIBITOR/SPONSOR REGISTRATION

Exhibitors will receive one skirted table, 2 chairs, a trash can, and access to wi-fi.
If your exhibit will require additional items or special sefup please contact the hotel directly.

Exhibitor Space Quantity x $350.00=$

Exhibitor Meal Package Quantity x $85.00=$

(Includes Friday Reception, Saturday Breakfast, Lunch,
Pole Posifion Racing, and dinner for one Exhibitor)

Exhibitor Registration Total $

Sponsorship Sponsorship includes Access to all events for two representatives,
special signs, and recognition in the program and on are website.

(J Friday Welcome Reception (2 Hours) $1000.00
Saturday Breakfast Sponsor $850.00
Saturday Lunch $500.00
Saturday Dinner $1200.00
Saturday Entertainment $2500.00

)
)
)
)

Sponsorship Total $

Total Enclosed $

Company

Address

City/State/Zip
Exhibitor Contact:

Phone:

Email:

Booth Attendant(s):

Sponsors Only - Website to be Linked:

Signature

Please Return This Form Along With Your Check to:
MATR ¢ PO. Box 1072 « Jefferson City, MO 65102 « FAX: (673) 636-9749




43%° MATR Annual Meeting & Trade Show
October 6 & 7, 2017
at Embassy Suites, St. Charles, Missouri

ATTENDEE REGISTRATION

Registration includes: Friday evening Reception, Saturday Breakfast, Meeting, 3 Yard Tours,
Transportation, Saturday Lunch, Dinner & Entertainment.

Number Cost Total

Member $239.00

Non-Member $265.00

Additional Staff $199.00

Spouse/Guest $120.00

Child $45.00
(ages 5-11; under 5 is no charge)

Sponsorship  $

Total Enclosed  $

Company

Address
City/St/Zip

Phone:

Email:

No Refunds after September 15, 2017

Please Print names as they are to Transportation Transportation to Saturday
appedar on your name tags to Yard Tours Dinner/Enterfainment

Circle One Circle One

Ride Bus Drive Myself Ride Bus Drive Myself

Ride Bus Drive Myself Ride Bus Drive Myself

Ride Bus Drive Myself Ride Bus Drive Myself

Ride Bus Drive Myself Ride Bus Drive Myself

Ride Bus Drive Myself Ride Bus Drive Myself

Ride Bus Drive Myself Ride Bus Drive Myself

Please Return This Form Along With Your Check to:
MATR ¢ PO. Box 1072 « Jefferson City, MO 65102 « FAX: (673) 636-9749
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MATR is on
Facebook

The Missouri Auto and Truck Recy-
clers Facebook page is up and run-
ning and we need your help. Please
like the page, visit the page, share
the page, and help us add relative
and interesting content to the page.

The Missouri Auto and Truck Re-
cyclers Association Board of Direc-
tors, earlier this year, approved the
creation of an association Facebook

page.

One of the benefits of this type of
social media is the opportunity for
immediate feedback and engage-
ment-this type of real time back
and forth with members and public
(which may be your customers) is
valuable to the organization. It is an
easy and fast way to disseminate in-
formation.

Find MATR on Facebook! [ https://
www.facebook.com/Missouri-Au-
tomobile-and-Truck-Recyclers-Asso-
ciation-419450528386235/ ]

Find us on I3

Have You Heard the Buzz?
MATR has teamed with Sterling B2B Group

MATR has teamed up with Sterling
B2B Group to provide our mem-
bership with a cost effective way
to process credit card transactions.
If you don't accept credit cards
now, but know you need to Ster-
ling makes it simple to get started. If
you haven't received your free cost
savings analysis yet, call now! 888-
564-9564 x3025

Sterling Payment Technologies is
the endorsed credit card provider
for ARA, URG and now MATR.
Please contact Sterling for more in-
formation and how you can benefit
from this new partnership.

|V

Used Auto Farts

“If you can’t do great things, do small things in a great way.
Don’t wait for great opportunities.
Seize common, everyday ones and make them great.”

Napoleon Hill




MATR Regular Members

A-1 Auto Recyclers

Johannes Auto Sales, Inc.
573-442-4343 573-243-3506
Al's Auto Salvage & Sales Late Model Auto Parts
314-382-6112 816-483-8500
Archway Auto Salvage & Sales, Inc. Liberty Auto Salvage
636-671-1120 314-531-4141
Auto Parts Company LKQ Corporation
636-366-4966 954-492-9092
B & W Truck Repair, Inc Mack’s Auto Parts, Inc.
573-393-2357 314-638-5422
Brock Auto Parts & Recycling Midway Auto Parts, Inc.
314-371-4818 816-241-0500
Busy Bee Auto Salvage & Sales Inc. Modern Imports, Inc.
816-331-2156 314-638-6040
County Line Auto Parts Mott Auto
816-697-3535 417-532-3914
Countryside Auto & Truck Parts Pick-n-Pull Auto Dismantlers
636-928-6792 Kansas City
Davis Auto Wrecking & Sales LLC 816-231-1618
816-229-3432 Pick-n-Pull Auto Dismantlers
Delta Auto Parts & Salvage, Inc. St. Louis
573-379-5438 916-681-3463
E & ) Auto Salvage Rascal Flats, Inc.
636-479-4132 660-388-6389
Fierge Auto Sales Rich Industries
800-252-9025 816-861-3200
Forty Three Auto Recycling Rogers Wrecking & Salvage
417-781-7904 417-532-7460
Frontier Auto & Truck Parts Sorrels Auto & Truck Parts
660-359-3888 573-445-4451
H & W Auto Parts St. James Auto & Truck Parts, LLC
417-865-5747 800-264-3294
Higbee Auto Service Thompson's Auto Sales
660-456-7201 573-223-7338
Highway 160 Import Salvage, Inc. Trump Trucks
417-725-2643 877-238-7409
Hillsdale Auto Parts Vander Haag’s, Inc.
877-385-9950 712-262-7000
).C. Auto & Truck Parts Yancey Auto Sales & Parts
573-735-4800 573-565-3508
Jack’s Auto Salvage
636-947-6005
Join MATR Today!

Just see what we can accomplish together!

MATR
Associate
Members

Alter Metal Recycling
Council Bluffs, 1A
712-328-2601

Car-Part.com
Fort Wright, KY
859-344-1925
Connell Insurance, Inc.
Branson, MO
417-334-2000
Environmental works, Inc.
Springfield MO
417-890-9500
Grant Iron
St. Louis, MO
314-421-5585
Grossman Iron & Steel
St. Louis, MO
314-231-9423
Hollander, A Solera Company
Plymouth, MN
763-519-3231
Marty Satz, Midwest Insurance
Consultants
St. Louis, MO
800-449-1151
PDC Laboratories, Inc.
Florissant, MO
314-432-0550
Southern Metal Processing
St. Louis, MO
314-481-2800
Springfield Iron & Metal
Springfield, MO
417-869-7372

Be sure to consider
our Associate Members
FIRST for your
business needs.

Visit our website for full contact

information

www.matronline.com

.




Membership Renewal Notices have been sent out. Please send in your renewal today!

MISSOURI AUTO & TRUCK RECYCLER
MEMBERSHIP APPLICATION

Why Should You Join?

e The MATR retfains the services of legislative counsel in Jefferson City to monitor proposed new laws,
changes in laws and proposed rule changes.

e The MATR publishes a newsletter 6 times a year at no charge with the lafest information on business tips
on subjects ranging from insurance, fo updates on new products and services and more.

e The MATR maintains a web site at www.matronline.com featuring information about the industry for
consumers, a membership and associate member on-line roster

with direct links to their web sites. ( Please Return to: A
e The MATR produces an annual convention & trade show featuring P.O. Box 1072

exhibitors showing off their latest products and services. Jefferson City, Missouri 65102-1072
e The MATR maintains an office reachable 24 hours a day, 7 days a (573) 636-2822

week by email or fax Fax: (573) 63‘6—9749
e All this and more for only $400.00 a year! \. www.matronline.com /

Date of Application: New Member O Renewal O

Company Name:

Mailing Address:

City: State: Zip:

Business Phone: Fax:

Owner/Key Contact

E-Mail:

Active/Regular Membership: 1) Applicant must be any individual, corporation, firm, parinership, incorporated or unincorporated as-
sociation or any other legal or commercial entity with ownership interest in an automobile and truck recycling business operated within the
State of Missouri, 2) holds a valid Missouri salvage dealers license, and 3) derives a substantial portion of the income from the dismantling,
sale and/or exchange of used automobile and truck parts provided, however, that a person, who does not possess an ownership interest in an
automobile and truck recycling business operated within the State of Missouri but who is engaged as the full-time manager of such a business
and would otherwise qualify for membership, with the written consent of the owner thereof not be denied membership.

Associate Membership: Any entity or person not meeting the eligibility requirements for active membership as herein above provided shall
upon the approval of the Membership Committee be eligible to become an Associate Member of the Association.

Please check one:

O Regular Member $400.00 Make check payable to:
MATR
O Associate Member $275.00 PO. Box 1072

Jefferson City, MO 65102-1072
Additional Locations are charged $200.00 annually

Thank you for your support!
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Industry and ARA News

Final Rule Issued for OSHA Walking-Working
Surfaces & Fall & Protection Standards

The Occupational Safety and Health
Administration (OSHA) finalized the
Walking-Working Surfaces and Per-
sonal Fall Protection Systems stan-
dards by updating and clarifying the
rule and also adding inspection and
training requirements for businesses.
Specifically it addresses “slip, trip, and
fall hazards..and adds requirement
for personal fall protection systems"”.

The new standards allow for more
choices for employers in selecting
fall protection systems that they
find most effective in their business
environment. Non-conventional fall
protection choices will also be ac-
ceptable in some settings.

OSHA published
timeline:

the following

“Most of the rule will become effec-
tive January 17, 2017, 60 days after
publication in the Federal Register,
but some provisions have delayed
effective dates, including:

* Ensuring exposed workers are
trained on fall hazards (May 17,
2017),

* Ensuring workers who use
equipment covered by the final
rule are trained (May 17, 2017),

* Inspecting and -certifying per-

manent anchorages for rope de-

scent systems (November 20,
2017),

* Installing personal fall arrest or
ladder safety systems on new
fixed ladders over 24 feet and
on replacement ladders/ladder
sections, including fixed ladders
on outdoor advertising struc-
tures (November 19, 2018),

* Ensuring existing fixed ladders
over 24 feet, including those on
outdoor advertising structures,
are equipped with a cage, well,
personal fall arrest system, or
ladder safety system (Novem-
ber 19, 2018), and

* Replacing cages and wells (used
as fall protection) with ladder
safety or personal fall arrest sys-
tems on all fixed ladders over
24 feet (November 18, 2036).”

For more details on this rule, use
this link.
walking-working-surfaces/

https://www.osha.gov/

Takata Litigation
Update

In February 2015, the ARA filed a
class action lawsuit against Takata
Corporation and certain automotive
manufacturers, including Honda,
BMVW, Ford, Mazda, Nissan, Toyota,
Mitsubishi and Subaru in the U.S.
District Court for the Southern Dis-
The ARA's claims
were filed on behalf of all automo-

trict of Florida.

tive recyclers across the nation for
economic losses resulting from de-
fective airbags that were produced
by Takata and installed in certain
vehicles from those manufacturers.
These defective airbags have pro-
pelled shrapnel into vehicles caus-
ing serious injuries and death to oc-
cupants, and the airbags have been
subject to a litany of recalls. ARA’s
goal in filing suit was to obtain com-
pensation from the Defendants for
the recyclers holding these now val-
ueless airbags in their inventory.

The ARA’s claims were thereafter
included as part of a Consolidated
Class Action Complaint that also as-
serted claims on behalf of all own-
ers of the affected vehicles. Defen-
dants responded to the Complaint
with numerous motions to dismiss,
including motions to dismiss the
ARA’s claims. In March 2016, the
Court issued a series of orders grant-
ing in part and denying in part the
motions to dismiss the ARA’s claims.
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The Court generally sustained the
ARA’s claims against Takata, how-
ever it dismissed without prejudice
the ARA’s claims against the auto-
motive manufacturers, requiring the
ARA to provide more specific infor-
mation as to which vehicles subject
to the recall were purchased by the
recyclers named in the Complaint.

Over the last year, the Court has is-
sued a number of additional orders
concerning Defendants” motions to
dismiss. Its last order was issued
on June 9, 2017, after which the
Court set a deadline for the filing
of an amended consolidated com-
plaint. The amended complaint is
currently due on July 14, 2017. The
automotive recycler and car owners
claims can be re-plead at this time
to cure any deficiencies identified
by the Court. Also, in June, Takata
filed for Chapter [l bankruptcy.
The impact of Takata’s bankruptcy
filing on the litigation is unclear at
this time.

From the President.... continued from cover
did with me since growing up in  get away from the pressures of life
the yard isn't OSHA approved. |
hope this summer is finding you

as well as making memories with
those you love. It’s the best invest-

doing some things that help you  ment you can make.

“POWERLINK'is our #1
choice when it comes
to yard management

1 and Joraan McMillon, M&K Used Auto Parts, Orange City, FI

“Hollander ,

B800-825-0644 | www.hollandersolutions.com
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You do so much to protect the environment.

Join the Missouri Auto & Truck Recycler Association and ...

.« have your voice heard by government

.. take advantage of training opportunities

... learn more about environmental issues

... keep up to date with the MATR news

.« promote your industry through involvement
.. and more!

Contact MATR offices at 573-636-2822 for more information
(or see The Membership Application in this newsletter)

Support this newsletter, the Missouri Auto & Truck Recyclers News.



